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ZKOTOG TOU Hadnuartog:

ZKOTOC TOU pabnpatog eival va Swoel oToug GoLTNTECG TG AMOPAITNTEG YVWOELG YLO
™ &nuloupyla pioag veoduolg emixeipnong (startup). To pabnua mpoodépel pia
OAOKANPWUEVN TIPOCEYYLON YL TO TWE Oa petatpanel pia tO€a og vEo mMPoiov KoL oTn
OUVEXELX €va TIPOIOV o€ pia Buwoun emxeipnon pe Baon t pebodoloyia tng ATig
ETUXELPNUATIKNG €KKivnong (lean startup). Ztoxog eival Omw¢ MopAAANAd pE TIG
ETUXELPNUATIKEG Oe€lOTNTEG OL POLTNTEC va EVOTEPVIOTOUV TNV KOUATOUpPO TNG
ETUXELPNUATIKOTNTAC (entrepreneurial mindset) wg Baoikd otolxeio Snuoupylag véag
emxeipnong. Mo cUyKeKPLUEVA, OTO TTAQLOLO TOU HaBripuatog ot GpoLTnTEC:

e Ba AaBouv Baolkég yWwoelg avadopka HE TO OXNUATIOUO UG ETXELPNUOTIKAG
opadag

e Ba eival og Béon va avayvwpioouv kat va Slapopdwoouv Eva ETIXELPNUATLIKO
povtélo (business model)

e Ba Snuoupyouv elaxlota Buwolpa mpoiovta (Minimum Viable Products) pe ta
omola Ba Slopyavwvouv EMIXELPNHATIKA «Tielpapata» (real life experiments)

* Ba cuyypadouv éva emxelpnUATIko ox€SLo (business plan)

e Do pdBouv va EMIKOWWVOUV TNV ETUXEPNUATIKA TOuG Wéa pe Tt popdn NG
napouciaong (elevator pitch).

210 mAaiolo Tou padbnpuartog ot poltnTtég Ba xwplotouv o€ opddeg kal Ba epyactolv
0€ SLKEC TOUG ETXELPNUATLKEG LOEEC. TO HABNUa ameuBUvVeTAL TPWTIOTWE 0 POLTNTEG
ol omoiol B€Aouv va vAomoLoouV pia 51K TOUG ETLXELPNHUOTLKA LOEa.

To pabnua vAomoleital pe t cuuPoAn tou Kévipou Apxwundng (Kévtpo Epeuvag,
Kawotouiag kat Emyelpnuatikotntag) tou EKMNA.

AOYyWw TOU €py0oTnpLaKoU XAPOKTAPO TOU HABAUATOGC O HEYLOTOG aplOpOC doltnTwy
Ba elval 50.

Eéstaosig:

Ot dottntéc Ba xwpLotouV o€ opadeg Twv 3-5 atopwv. Kabe opdda Ba epyaoctel mavw
o€ pilo 1KN TNG ETIUXEPNUATIKA WOEA. 2TO MAALOLO AVATITUENG TNG ETILXELPNUOTLIKAG TOUC
160G, oL opadeg Ba MPEMEL VO WPLUACOUV TNV ETIXELPNUATIKN TOUC WOEa PLEoa amo
v edappoyn epyaAeiwv Kal TEXVIKWV. Mo OUYKEKPLUEVA O TEAIKOG Babuoc


mailto:alivieratos@ba.uoa.gr

Slapopdwvetal amo pia oelpd aoknoswv/mapadotéwy ta onoia Ba mapadidovral
otadlakd péoa oto e€aunvo. Mo cuykekpLuéva, o Babuog Ba dtapopdpwbet wg e€NG:
10% Kapupag emyxelpnuatikol LoviéAou

15% Avadopd amo Ta EUPHLOTA TWV CUVEVTEUEEWY TOU TIPORARLATOG

15% Zxeblaopnog EAdylotou Biwoipou Mpoiodvtog (Minimum Viable Product)

15% Avadopd amo Ta eupnpaTa amno ta newpapata pe Baon to MVP

30% Emxelpnuatikd oxedlo

15% Elevator Pitch (TeAwkn mapouaoiaon)
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Neplexopeva tou padnpatog:

1. Hemyspnpatiky wbéa/lean startup

- MNpoéAeuon EMIXELPNUATIKWY LOEWV

- Epyaotiplo beaopou/avalntnong enxelpnUatikig béag (ideation
workshop)

- Elwoaywyn otn peBodoloyia Tng AT G EMUIXELPNUATIKAG EKKivnong (lean
startup)

2. H smuyeipnpatiki oéa

- Tielval n eMXEPNUATIKOTNTA KOL YLATL ElvOL ONUAVTLKA.

- Emuyepnuatikn okéPn kal kivntpa (entrepreneurial mindset and motivation)

- Entrepreneurial idea shopping

3. To EMXELPNUATIKO LOVTEAO

- Tielval to eMIXEPNUATIKO LOVTEAO

- Kappag Emyepnuatikod Movtéhou (Business Model Canvas)

- Kawotoula emiyelpnuatikov povtélou (business model innovation)

- Epyaotniplo Enxelpnuotikot Movtélou

4. AvoakaAuvyn nehatn (customer discovery) |

- Oplopog tou «mpoPAnpatog» (mou Ba AUoeL n véa emixeipnon)/Define the
problem

- AvaAuon Tou avTaywvLoUoU

- Emoyn ayopag (Beachhead market)

5. AvakaAuyn nehatn (customer discovery) Il

- To mpodiA tou meAdtn B2C kot B2B

- Houvévteuén tou npoPAnuatog (the problem interview)

6. H emysipnuatiky opada

- BaolkéG apxEC avamtuéng Kal ETILKOLVWVIOC ETILXELPNUATIKAG OUASAG

- IXNMOTIONOGC ETXELPNUATIKWY OUASWVY 0To TTAALCLO TOU pabrpatog

- Team manifesto — Otiaxvouv €va team manifesto
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7.

Evéiapeon napovciaon |

KaBe opdda kaAeital va mapouoLdoel

tov Kapupa Emelpnuatikol Movtélou Kat

NV avadopd amno T EUPUATA TWV CUVEVTEUEEWY TOU TTPOPBARLATOG
AvakaAuyn nteAatn (customer discovery) lli

Oplopog tng «Auong» (define solution)

EAdyxioto Buwaotpo npoiov (Minimum Viable Product)

Mewpapata pe Baon to MVP (real life experiments)

Emuyeipnuatiko Ix£dLo

Ta Baokd pépn evog emixelpnuatikol oxediou

. Xpnuatootkovouka Emiyetpnpatikov xediov
. Evéiapeon napovoiaon Il

KaBe opdda kaAeital va mapouotldoeL Tov eEAdxLoto Blwaotpo poidv (MVP)
Kall TNV avadopd arnod Ta «IEPAPOTOY TIOU TIPAYATOToLnOnKav.

. Texvikég mapouolaoewv yia veodueis emxepnoeig (elevator pitch)

T elval to elevator pitch kat mowa n onupacia tou
Epyaotrplo TEXVIKWY TAPOUCLACEWV

. Xpnuatodatnon veopuwv EMLXELPROEWV

Bootstrapping

Owoyévela kat ¢pihot (friends, family and fools)
Emuelpnuatikol ayyelot (Business Angels)
Venture Capital/Corporate Venture Capital
Crowdfunding

Erudotnoelg

ICO

Huépa g€etdoswv (Katd tpotipnon tTeAevtaio padnua tng EEETACTIKAG):
Elevator pitch
Napadoon eMyeLpnUATIKOU OXESIOU



